[bookmark: _GoBack]A report about how procurement professionals can use information and communication, specifically negotiation and creative thinking in order increase the value of a buyer/supplier relationship and make sure product is delivered on time. So there would be one paragraph about negotiation skills and one paragraph about creative thinking/active listening. The report is also to be investigative by using trade journals posted after july 31 2019, magazine articles posted after july 31 2019 and reliable newspaper articles posted after October 31 2019. It should be about 500 words for an intro, 500 words per communication skill and I don't need a conclusion.
